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TWO-DOZEN TIPS ON PRESENTATION

By Ron Wilson

(NOTE: The author, born in Scotland, became interested in magic
when he was seven years old. His interest has never waned. For
the past seven years, he has been associated closely with the
Magic Castle and a member of the board of directors for five
years. In 1971, he was voted magician of the year by the Academy
of Magical Arts. During the same period, he also was named as
the best close-up magician. In 1968, he received the award for
the best card trick. Currently, he is working on an "entirely
new and different concept" in an act. It's still secret.)

Most of us are not born with natural talent. It would be nice if we were. But, to
be successful, we only have to work a little harder. Weaknesses can be overcome or
turned to advantage. I have capitalized on my Scottish burr, for example. I have made
it a part of my image, which, itself, is an integral part of my routines.

LOOK AT THE LITTLE THINGS The important thing is to have the desire to improve. And a
willingness to look realistically at the little things in

your act. In most instances, the difference between a good act and a poor act is sim-
ply PRESENTATION. That is where it lies. Most principles of presentation apply equal-
ly to stage and close-up work. They bear repetition, for it's the little, seemingly
unimportant, things that put professionalism into your act.

SMILE SINCERELY WHEN INTRODUCED

party, it is basically the same
street. Smile sincerely, as if
your opening remarks, take time
as your eyes. Remember that you
thing you can do at this moment
you are talking to him, or her,

When the master of ceremonies introduces you on stage,
or your hostess if you are performing at a private
as if a friend were introducing you to someone on the
you really were happy to meet the people. As you make
to look around the audience. And use your head as well
are being introduced to EACH spectator. The strongest
is to make each individual believe for an instant that
personally. And that you are happy to do so.

PLEASE THE WOMEN Maintain eye contact with your audience during your entire act. Par-
ticularly with the women spectators. Don't simply glance occasional-

ly at the audience as a whole. Instead, try to catch the eyes of as many of the women
as possible. Hold your glance steady for a second, smiling as if to say, "I'd like to
know you better". When you please the females in your audience, you will have gone a
long way toward pleasing the total audience. In case you're wondering, the answer is

It's a mild form of sex; the strongest emotion you can call upon."yes"!

MAKE IT LOOK EASY Enjoy your work. The feeling becomes infectious. When people enjoy
you as a person, they will enjoy whatever you do for them. Make it

look easy and fun, and don't rush through your act as if you were in a hurry to leave
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them. After you have done basically the same act many, many times, you'll find that
you CAN begin to relax and enjoy it.

REPETITION WILL BANISH NERVES Nervousness will disappear usually when you become com-
pletely familiar with not only the tricks but with the

gestures and patter. Only when you cease to have to think what you are doing can you
be completely at ease. And this only will happen when you have practiced sufficiently
and performed the trick many times in front of an audience. Things can go wrong, and
they will — many times. But, when they do, and you find a way out, you will find you
really don't have to worry about it. Instead, you'll discover you are focusing your
energies and emotions on the actual presentation of the trick.

USE HUMOR WHERE IT COUNTS I don't care particularly for slap-stick comedy in magic,
but I do believe you can be humorous. A laughing audience

is a happy audience, and it is easiest to misdirect. Listen to the remarks from the
audience, when you are performing. I use many lines in my act that originally came
from someone in the audience. When you are working close-up magic and moving from ta-
ble to table, it helps to leave the spectators laughing. Other people will notice, cu-
riosity will get the better of them, and you will have no trouble breaking in at the
next table.

YOUR HANDS ARE ON DISPLAY In close-up magic particularly, it is imperative that you
keep your hands and nails scrupulously clean. This seems

obvious, but I see this rule broken many times. Your hands are the center of attention
75 per cent of the time, and nothing looks worse than dirty nails. I carry a nail file
in the case with my tricks, as well as one in my wallet.

PEOPLE WANT TO HEAR YOU If you are not using a microphone, make certain that everyone
can hear you, particularly those who are in the back row. For

stage and club shows, I have my own microphone. It is the lavalier type that is de-
signed to fasten around the neck, and it has an on-and-off switch. I find it ideal. A
30-foot cord makes it possible for me to move around and even into the audience. Since
it fastens about my neck, it leaves my hands free to work. I have two different con-
nector plugs for the mike. I have found that most public-address systems will use one
or the other of these plugs.

NEVER APOLOGIZE Occasionally, a trick will go wrong, and there will be no way to cover
up your mistake. Never apologize. Audiences are usually sympathetic

and forgiving if you merely carry on as if it didn't bother you. Many times spectators
won't realize something has gone wrong unless you make it obvious by your actions.

ANSWERS CAN BE EMBARRASSING There is another good rule to follow. Never ask a specta-
tor a question, if he, or she, might possibly give you an

answer that you don't want to hear. For example, if you are working close-up magic and
have secretly palmed a ball out from under a cup, don't ask a spectator to tell you
where the ball is. People don't like being put on a spot, especially in front of an
audience. They naturally think it may make them appear to be stupid if they give you a
wrong answer, and they may react in a way you don't want.

YOUR OPENING TRICK IS IMPORTANT I've found that the best type of opening trick is a
"sight" one, where something magical happens quickly

and where the audience doesn't have to think or remember something. A touch of humor
helps break the initial tension. If you do close-up magic, avoid doing too many card
tricks, and NEVER begin your routine with one. When you do a card trick where someone
must select and remember a card, always have the person show the card to the rest of
the audience. People, no matter how good their intentions, do forget cards, particu-
larly when they are thrust into the spotlight of attention. Or they simply may mis-
call the selected card.
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